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Highlights

 Takes a holistic approach, balancing the portfolio across three key 
tenets: quality; long-term growth: and current yield, to potentially 
deliver compelling total returns

 Breadth of industry knowledge and tenured history investing in  
midstream companies since the late 90’s and MLPs since 2006

 Utilizes Jennison’s Energy Value Chain Research Platform

 Specialized sector/industry analysts across the upstream, 
midstream, and downstream energy value chain, provide 
comprehensive and unique perspectives on fundamentals

 Upstream and downstream knowledge base reinforces deep 
midstream expertise, facilitates ideas, and helps formulate global 
views on infrastructure investments needs across 
basins/markets

 Process employs a thorough understanding of the underlying asset 
base, business model, financial strength, and management quality 
of companies

 Multi-year outlook and opportunistic flexibility enable “time-horizon 
arbitrage”- taking advantage of dislocations between stock prices 
and underlying asset values, to potentially generate long-term alpha

Team Members

Portfolio Managers
Average Experience: 25 years

Bobby Edemeka
Shaun Hong, CFA
Stephen J. Maresca, CFA

Dedicated Analysts: 3
Average Experience: 20 years

Master Limited Partnership (MLP)
A concentrated portfolio seeking to deliver capital appreciation and current yield

Strategy Overview

Firm AUM: $203.7B

Strategy AUM: $0.3B

Inception Date: December 31, 2013

Number of Holdings: Typically 25-35

Benchmark: Alerian MLP Index

Available Vehicles:  Institutional Separate Account

 US Mutual Fund

Past performance does not guarantee future results. Source: Jennison/Mellon Analytical Solutions. Inception of MLP Strategy Composite: 12/31/13. Periods greater than one year are 
annualized. See disclosures for important information. 

Performance
3Q20 1 Year 3 Years 5 Years

Since 
Inception

MLP Strategy Composite (Gross) -6.7% -34.4% -13.0% -5.2% -6.2%

MLP Strategy Composite (Net) -6.8 -34.8 -13.5 -5.7 -6.7

Alerian MLP Index -16.3 -48.4 -20.7 -11.6 -12.9
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Largest Absolute
Impact (3Q20)

Average 
Weight

Total 
Return

Contribution 
to Return

Average
Weight

Total 
Return

Contribution 
to Return

Top Five Bottom Five

NextEra Energy Partners LP 7.0% 18% 1.13% Targa Resources 4.8% -30% -1.52%

Brookfield Renewable Partners LP 2.7 41 0.90 Phillips 66 Partners LP 2.7 -34 -1.30

Clearway Energy 3.0 18 0.51 Kinder Morgan 6.2 -17 -1.10

Williams Companies 7.5 5 0.29 Enterprise Products Partners LP 7.1 -11 -0.78

Brookfield Renewable 0.5 45 0.25 Magellan Midstream Partners LP 3.9 -19 -0.76

Source: Jennison/Mellon Analytical Solutions. Industry classifications were created by 
Jennison professionals to illustrate allocations across the various categories of MLP 
investments. See disclosures for important information. 

Largest Holdings

Williams Companies 7.7%

NextEra Energy Partners LP 7.6

Enterprise Products Partners LP 6.8

Enbridge 6.6

MPLX LP 6.4

Kinder Morgan 5.7

Equitrans Midstream 4.8

TC Energy 4.2

Targa Resources 4.1

Pembina Pipeline 4.1

58.0%

Source: Jennison. See disclosures for important information.  

Past performance does not guarantee future results. Source: FactSet. The holdings identified do not represent all of the securities purchased, sold or recommended by Jennison during the 
time period shown. A complete list of holdings and how each contributed to the portfolio’s return is available upon request. See disclosures for important information. 

Industry Allocation

Diversified Midstream 49.5%

Renewable Energy YieldCo 18.6

Liquid Pipes & Storage 10.4

Gathering & Processing 10.3

Natural Gas Pipes & Storage 7.2

Utilities with Midstream Infrastructure 2.1

Cash 2.0
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Overview
Within the commodities corner, WTI oil posted meager gains over the quarter. An increase in OPEC supply since August and negative 
demand sentiment from rising coronavirus infection rates, hit oil and most other energy hydrocarbon prices in September. While WTI 
prices have recovered approximately 70% from their April lows, they remain ~40% below their January 2020 levels. Natural gas 
jumped over 40% over the quarter, with half of the gains stemming from the last week in September. Propane rose 11.5% from 
increased demand from outdoor propane heaters as restaurant owners seek to keep their outdoor dining patrons warm in the 
upcoming fall season. 

Various factors have been plaguing the midstream infrastructure sector so far this year namely, continued outflows, indiscriminate 
selling by leveraged investors into an illiquid market, as well as tax-loss harvesting. The on-going uncertainty surrounding commodity 
prices and a US volume/demand recovery has also contributed to the sector’s weakeness.

The MLP Strategy Composite (hereinafter, the “Composite”) slipped over the third quarter, but easily outperformed both the Alerian
MLP Index (the Index) and the broader Alerian Midstream Energy Index over the period.

In absolute terms, the representative portfolio’s (hereinafter, the “Portfolio”) renewable energy positions were the dominant driver of 
absolute gains. Holdings within the utilities with midstream infrastructure segment modestly added to returns, while diversified
midstream and gathering & processing names weighed on performance. Liquid pipes & storage stocks also hampered results.  

Relative to Alerian MLP Index, successful stock selection within renewable energy stocks – an area not represented by the Index –
was among the largest contributors to relative gains. Stock selection in both diversified midstream and liquid pipes & storage also 
meaningfully added to gains. Conversely, poor stock selection and underweight allocations within gathering & processing names
hampered the Portfolio’s relative results. Having avoided exposure to general partners was also dilutive to relative returns over the 
period.

Key Contributors 
 Jennison continues to favor renewable energy yieldco NextEra Energy Partners, for its quality and unmatched expected 

distribution growth of 12%-15% through 2024 that’s supported by the contracted generation assets of its parent-firm, NextEra 
Energy (NEE). The Company was formed to acquire, own, and operate contracted renewable generation assets consisting of clean 
wind and solar projects, which total over 1,000 MW in North America. 

 Brookfield Renewable Partners (BEP) engages in the development of long-dated renewable power assets and is one of the 
largest publicly traded, pure-play renewable power companies in the world. It owns a growing portfolio of renewable power assets
including wind and solar generation facilities primarily in North America, Colombia, Brazil, Europe, India, and China. We believe 
BEP is competitively positioned to take advantage of the shift toward a greener economy on the path towards decarbonization. On 
July 31st, the Company completed the acquisition of the remaining of 38% stake in Terraform Power – a renewable power 
company with 4,200 MW installed capacity in solar and wind. The Company also executed a transaction to acquire a 1,200 
megawatt solar development project in Brazil which is expected to close by the end of 2020. 

 Williams Companies continues to benefit from strong natural gas demand, both in the US and from exports to Mexico. With 
increases in LNG export, power generation, as well as chemical and industrial use over the next decade, Williams’s demand-
focused strategy is well positioned for growth, in our view. Additionally, the Company’s long-term contracts and largely fee-based 
revenues, along with its stable and integrated gas pipeline network that stretches from the Northeast to Gulf Coast is difficult to 
replicate, lowering its business risk relative to other midstream peers, in our view. More recently, management commentary noted
$200-$400 million of capex could be allocated towards renewable solar projects over the next few years. 

Key Detractors 

 Targa Resources owns a portfolio of integrated midstream energy assets across the natural gas and natural gas liquids (NGLs) 
value chain. Its diverse platform connects low-cost natural gas and NGL supply to demand markets in the US and internationally 
through its facilities in the Gulf Coast. Targa has benefitted from its integrated, Permian/Gulf Coast-centric asset footprint, while it 
continues to illustrate capital discipline in an effort to reduce leverage that should ultimately drive improved shareholder value. 
Over the period, Targa reported 2Q20 earnings that were in-line with expectations, while raising the low-end of their guidance 
range by $100 million. The stock has been hampered recently, as investors have likely repositioned themselves after the stock
sharp run-up from its catastrophic lows in March.

The views expressed herein are those of Jennison investment professionals at the time the comments were made. They may not be reflective of their current opinions, are subject to 
change without prior notice, and should not be considered investment advice. Forecasts may not be achieved and are not a guarantee or reliable indicator of future results. See 
disclosures for important information.
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Key Detractors (continued)
 Kinder Morgan (KMI) reported light 2Q20 earnings due to lower gathering volumes in the Bakken, the Haynesville and Eagle Ford, 

along with softer market fundamentals affecting their Texas intrastate business. We continue to hold KMI as we see this stable 
and mature company benefitting from increased volumes as natural gas demand and LNG exports both grow over the next 
decade. 

 Enterprise Product Partners (EPD) reported strong 2Q20 earnings results, mainly from their crude oil storage/marketing unit. 
While some would consider the earnings a “low-quality” beat, we believe it highlights the huge value in an integrate network from 
this bellwether name. EPD is one of the largest publicly traded partnerships and a leading North American provider of midstream 
infrastructure services to producers & consumers of natural gas, NGLs, crude oil, refined products and petrochemicals. EPD 
continues to benefit from its strong, integrated Gulf Coast and Texas NGL and natural gas footprint, along with its lower cost of 
capital and sufficient liquidity to help weather the current environment in our view. 

Outlook
The Covid-19 pandemic’s impact on the global economy, specifically to demand continues to linger. With the decline in demand, 
uncertainty around volumes remain an overhang for the midstream infrastructure sector. We have continued to focus on higher-
quality, less cyclically exposed names, along with our increased allocation to companies with utilities and renewables businesses. As 
a result, our strategy has been able to post strong relative performance, both on a year-to-date basis, as well as over the third 
quarter, despite the current challenging environment. 

While investor sentiment on the midstream sector (and the broader energy sector) as a whole is understandably negative, we believe 
it is somewhat misguided. The swinging pendulum from hydrocarbon intense energy sources over to renewable sources is not new a 
new risk. While we acknowledge the long duration need for renewable sources of energy to help combat climate change, we remain 
realistic in our belief that there is still a place and a need for midstream infrastructure – specifically natural gas - as we move towards 
a lower carbon-intensive future. Global economies cannot simply flip a switch and go from over 70%1 fossil-fuel end use to 0% 
overnight. The path to de-carbonization will be a very long-tailed transition in our view and will involve multiple avenues and solutions, 
including cleaner burning natural gas. Last year, more electricity in the US was generated from renewables versus coal for the first 
time2, a significant milestone. However, surprisingly, investors have been significantly doubting the need for natural gas, despite it 
accounting for approximately 38%3 of net electricity generation in the US and growing use around the world in displacing coal and oil. 
The realization that these non-discretionary, “steel-in-the-ground” assets that are critical to a functioning economy (and are not 
physically disappearing overnight), could serve as a potential catalyst for the group, in our view. Further, as the global energy 
economy continues to transition to cleaner sources there is a growing opportunity for North American energy infrastructure 
companies to participate as asset use can adapt (e.g., natural gas pipelines used for hydrogen transport) while companies are
adopting more ESG-friendly metrics and searching for de-carbonization and renewable investments.

Unfortunately, perception is overwhelming reality right now. The challenges created by the pandemic are temporary in nature and are 
not insurmountable, in our view. The pandemic has actually accelerated the industry transformation that was already underway. The 
greater focus on returns on capital and employing financial metrics more familiar to the generalist investor with greater emphasis on 
per share returns has continued. Drastically improved corporate governance and the reigning-in of indiscriminate project spending 
have also been positive outcomes. Today, the “grow the dividend at any cost” mentality among management teams has significantly 
diminished. In fact, due to the changing landscape, the risks of too much capex spending, chasing lower project returns, unhealthy 
balance sheets, and inadequate dividend coverage, have all abated. In our view, these improving traits will ultimately benefit 
midstream shareholders.

After having gone through a robust growth stage over the past 10 years and now evolving into a stronger, more sustainable sector
over the last few years, the midstream industry appears to now be entering a “survivor” phase. The survivability of each company
depends on their ability to navigate and transition their business model to adapt to the future ahead. Those who resist will surely lose 
out, but those companies who embrace the transition will not only survive, but will also become stronger as time goes on. By and
large, the sector will continue down its path of sustainability and progress as we return to more normalcy in the economy. More true 
today than ever before is the saying that “not all energy infrastructure companies are created equal.” In fact, the dispersion of 
returns between winners and losers has never been greater. We believe some of the winners during this crisis and beyond will be 
those stocks tied to natural gas plays with more visible long-term demand, are more North American focused, and lack some of the
geopolitical oil risks. Companies that acknowledge the need for more ESG-related transparency with a focus on reducing carbon 
footprint are also likely to emerge as winners. Those with integrated asset systems with multiple touch-points across the entire
The views expressed herein are those of Jennison investment professionals at the time the comments were made. They may not be reflective of their current opinions, are subject to 
change without prior notice, and should not be considered investment advice. Forecasts may not be achieved and are not a guarantee or reliable indicator of future results. See 
disclosures for important information.
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Outlook (continued)
energy value chain, as well as those stocks with strong and/or improving ESG metrics have recently fared better – a trend we feel 
should continue going forward. Management teams who are focused on reducing capex and G&A expense, or selling underutilized 
assets should also be rewarded.

As Jennison has stated in the past, the visible long-term demand for cleaner fuels such as natural gas, will showcase the 
sustainability of integrated midstream assets through this crisis, as these infrastructure systems will be needed to power the US 
economy in the decades to come. Furthermore, the rise of electric vehicles and the need to power them will undoubtedly increase 
electricity demand. At the same time, the further decommissioning of coal and nuclear plants will lower overall installed capacity 
(supply). While renewables will certainly take up a portion of the shortfall, natural gas will continue to be utilized to fill that supply 
gap, in our view. We think the severe stock moves we have seen in 2020 speaks more to the shorter-term technical market forces 
(i.e., indiscriminate selling from weaker investors with leverage into an illiquid trading market). In our view, the intrinsic asset value of 
these companies is being substantially underappreciated. The market has largely ignored the long-term, sustainable value of some of 
these unique networks (e.g., long-haul gas pipes serving utilities and partnering to reduce carbon footprint and help lower GHG 
(greenhouse-gas) emissions. The fact remains that certain midstream assets possess high barriers-to-entry, are non-discretionary
(i.e., must be used to transport energy), and in our view, are truly essential to a functioning US and global economy. 

The views expressed herein are those of Jennison investment professionals at the time the comments were made. They may not be reflective of their current opinions, are subject to 
change without prior notice, and should not be considered investment advice. Forecasts may not be achieved and are not a guarantee or reliable indicator of future results. See 
disclosures for important information.
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Disclosure

All data is as of September 30, 2020 unless otherwise noted. Due to rounding, individual values may not sum to total shown.   

All non-performance portfolio data provided is based on a representative Jennison MLP portfolio. Unless otherwise indicated, the Jennison strategy characteristics 
relate to that of an investment composite or a representative account managed within a composite. It is intended to provide a general illustration of the investment 
strategy and considerations used by Jennison in managing that strategy during normal market conditions. Individual accounts may differ from the reference data 
shown due to varying account restrictions, fees and expenses, and since-inception periods, among others.

The Alerian MLP Index which is a composite of the 50 most prominent energy MLPs (Master Limited Partnerships) that provides investors with an unbiased, 
comprehensive benchmark for this emerging asset class. The index is calculated using a float-adjusted, capitalization-weighted methodology. The financial indices 
referenced herein are provided for informational purposes only; are unmanaged; include net reinvestment dividends; do not reflect fees or expenses; and are not 
available for direct investment. 

Certain third party information in this document has been obtained from sources that Jennison believes to be reliable as of the date presented; however, Jennison 
cannot guarantee the accuracy of such information, assure its completeness, or warrant such information will not be changed. Jennison has no obligation to update 
any or all such third party information.  Any references to third party trademarks and data are proprietary and confidential and cannot be redistributed without 
Jennison’s prior consent.

Jennison uses the Global Industry Classification Standard (GICS®) for categorizing companies into sectors and industries. GICS® is used for all portfolio 
characteristics involving sector and industry data such as benchmark, active and relative weights and attribution. The Global Industry Classification Standard 
(GICS®) is the exclusive intellectual property of MSCI Inc. (MSCI) and Standard & Poor’s Financial Services, LLC (S&P). Neither MSCI, S&P, their affiliates, nor any of 
their third party providers (“GICS Parties”) makes any representations or warranties, express or implied, with respect to GICS or the results to be obtained by the use 
thereof, and expressly disclaim all warranties, including warranties of accuracy, completeness, merchantability and fitness for a particular purpose. The GICS Parties 
shall not have any liability for any direct, indirect, special, punitive, consequential or any other damages (including lost profits) even if notified of such damages.

There is no assurance that any securities discussed herein will remain in an account’s portfolio or that securities sold have not been repurchased. It should not be 
assumed that any of the securities transactions or holdings discussed were or will prove to be profitable. The securities discussed may represent only a small 
percentage of an account’s portfolio holdings. Please note that certain securities of foreign issuers may be held as ADRs. Additionally, different classes of securities 
from the same issuer may be combined for illustrative purposes.

Performance results fluctuate, and there can be no assurances that objectives will be achieved. Performance results are calculated in US dollars and reflect 
reinvestment of dividends and other earnings. Gross of fee performance is presented before custodial and Jennison’s actual advisory fees but after transaction 
costs. Net of fee performance is presented net of Jennison’s actual advisory fees and transaction costs. Returns are gross of reclaimable withholding taxes, if any, 
and net of non-reclaimable withholding taxes. Actual advisory fees charged and actual account minimum size may vary by account due to various conditions 
described in Jennison Associates LLC’s Form ADV.

Average Weight is the dollar value (price times the shares held) of the security or group, divided by the total dollar value of the entire portfolio displayed as a 
percentage. It is calculated as the simple arithmetic average of daily values. Total Return is the price change of a security or group including dividends accrued over 
the report period or the "in-portfolio return" which includes only the time period that each security was in the portfolio. Contribution to Return is the contribution of a 
security or group to the overall portfolio return. It is calculated as the security weight multiplied by the daily security return linked daily across the reporting period. 

Important Information

This material is only intended for investors which meet qualifications as institutional investors as defined in the applicable jurisdiction where this material is 
received. This material is not for use by retail investors and may not be reproduced or distributed without Jennison Associates LLC’s permission.

These materials are for informational or educational purposes only. The information is not intended as investment advice and is not a recommendation about 
managing or investing assets. Jennison makes no representations regarding the suitability of any securities, financial instruments or strategies described in these 
materials. In providing these materials, Jennison is not acting as your fiduciary. These materials do not purport to provide any legal, tax or accounting advice.  

Jennison Associates LLC (‘Jennison’) has not been licensed or registered to provide investment services in any jurisdiction outside the United States. The information 
contained in this document should not be construed as a solicitation or offering of investment services by Jennison or a solicitation to sell or a solicitation of an offer 
to buy any shares of any securities (nor shall any such securities be offered or sold to any person) in any jurisdiction where such solicitation or offering would be 
unlawful under the applicable laws of such jurisdiction. 

In the United Kingdom, and various European Economic Area jurisdictions, information is issued by PGIM Limited. PGIM Limited registered office: Grand Buildings, 1-
3 Strand, Trafalgar Square, London, WC2N 5HR is authorised and regulated by the Financial Conduct Authority of the United Kingdom (registration number 193418) 
and duly passported in various jurisdictions in the EEA. Jennison Associates LLC & PGIM Limited are wholly owned subsidiaries of PGIM, Inc. the principal 
investment management business of Prudential Financial, Inc. (‘PFI’). PFI of the United States is not affiliated in any manner with Prudential plc, incorporated in the 
United Kingdom or with Prudential Assurance Company, a subsidiary of M&G plc, incorporated in the United Kingdom. This information is intended only for persons 
who are professional clients or eligible counterparties as defined in Directive 2014/65/EU (MiFID II), investing for their own account, for fund of funds, or 
discretionary clients.
©2020 Prudential Financial, Inc. (‘PFI’). PGIM and the Rock symbol are service marks of PFI and its related entities, registered in many jurisdictions worldwide.


